
Want to be successful in sales? 
Tom Bloomer shares his insights into how to succeed in 
sales. His 21-day roadmap will help you build the daily habits 
to not only fi nd your path, but take the steps necessary to 
excel and prosper along it. 

Learn to:
• achieve your goals, not just set them, by drawing 

your own roadmap for sales success.

• use your unique characteristics and traits to grow 
your confi dence and create opportunities.

• fi nd your passion and fuel your enthusiasm for 
sales, despite inevitable roadblocks and setbacks.

Each chapter is designed to encourage you to commit to 
that extra degree of eff ort to invest in yourself and your 
future along this rewarding and personal journey. 

Day One begins now.

You don’t get great at sales in a day. You get great at sales 
day-by-day. Teach Me Sales is the daily formula that 
puts you on the path to a lifetime of selling success. 

Buy it. Read it. Implement it!
—Jeffrey Gitomer, author of The Little Red Book of Selling
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